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August About 


Half-as Much as Last Year 


Retail Financing Figures on Both New and Used Cars, 
However, Lowest Since February 


ASHINGTON, Oct. 6.—While the wholesale financing 


of automobiles took it 
August, this drop was only 


s usual seasonal drop during 
about half as much as that 


registered in August, 1930, according to figures released by 
the Bureau of the Census after compiling data submitted by 
402 automobile financing organizations. 


OIL TRADES HOLD 
ANNUAL BANQUET: 


New York, Oct. 6.—Clifford T. 
Weihman of the Smith-Weihman 
Company and president of the Oil 
Trades Association for the past two 
years last night addressed the 
largest gathering in the history of 
that organization when the six- 
teenth annual banquet was held in 
the main ballroom of the new Hotel 
Waldorf-Astoria. 

During the course of his address, 
Mr. Weihman welcomed a host of 
prominent guests from the Middle 
West and from all sections of the 
Atlantic seaboard. In all there were 


well over 700 members and guests in | 


attendance. 


The banquet, the first to be held | 


in the main ballroom of the hotel, 
undoubtedly was by far the most 
Successful the association has yet 
held.. In addition to the splendid 
food there was a great spirit of con- 
viviality and good feeling, which was 


(Continued on Page 7) 


WILLYS-OVERLAND 
JUMPING OUTPUT 


TO PROVIDE WORK 


Toledo, Oct. 6.—To insure con- 
tinued employment through the 
usual slack season of October and 
November the Willys-Overland Com- 
Pany will undertake a program of 
manufacture in excess of normal 
demands, President L. A. Miller an- 
nounced today. 


To carry out this program the} 


company will expend $330,000 in 
wages and more than $600,000 in 
the purchase of materials, a large 
volume of the latter to be purchased 
from Toledo concerns. 








The wholesale. financing volume 
during August amounted to $43,746,- 
446, compared to a total of $48,858,- 
776 in July. In 1930, the August total 
was $45,314,862, which marked a 
heavy drop from the July, 1930, 
totals of $55,319,248. 

Retail financing figures on both 
new and used cars dropped to the 
lowest totals of the year since Feb- 
ruary. A total of 202,855 cars were 
financed, of which 82,999 were new 
cars and 113,600 were used cars. This 
compares to a total of 247,320 cars 
financed in August, 1930, of which 


(Continued on Page 7) 


Among the early arrivals at the 
Book-Cadillac, there is no hint that 
engineering elan has yielded to the 
influence of depression. The en- 


gineers are looking forward to the 
future confident that they can help 
the country solve its problems, as 
they have done in the past. 

An extremely interesting and sig- 
nificant program of technical ses- 
sions has been lined up by the com- 
mittee in charge of arrangements. 
Through the courtesy and co-opera- 
tion of the Society of Automotive 
Engineers, Automotive Daily News is 
able to present to its readers 
resumes of the papcg; which will 
be presented at the first etechnical 
session of the meeting. The first 
technical session begins tomorrow 








Auburn Earned $3 a Share 


During Third Quarter 1931 


CHICAGO, Oct. 6.—Net profit of 
the Auburn Automobile Com- 
pany for the quarter ended August 
31, 1931, probably was between 
$550,000 and $600,000 after all 
charges, equal to between $2.75 and 
$3 a share on 199,139 shares_out- 
standing. A 2 per cent. stock divi- 
@end has increased the number of 
shares to the latter figure from 
195,234 outstanding on May 31, 1931. 
In the third quarter of 1930, Auburn 
earned $178,934, or 97 cents a share, 
on 184,492 shares, 
On the above basis net profit for 
the first three quarters ranges up- 


Mate Or 


ward of $2,900,000, or about $15 a 
share, compared with $1,044,944, or 
$5.66 a share, on 184,492 shares in 
jlike period of last year. 
| Third quarter shipments totaled 
| 7,515 Cord and Auburn automobiles, 
against 2,205 in the like 1930 period. 
Shipments for September, 1931, the 
first month of the final quarter of 
the company’s fiscal year, amounted 
to 851 Auburn and Cord cars, 
against August shipments of 15803. 
Shipments for the first nine 
months were 32,896 new Cars, 
against 13,693 for the entire year 
1930, 





S. A. E. TECHNICAL SESSIONS — 
OPENING TODAY IN DETROIT 


ETROIT, Oct. 6.—The advance guard of delegates of 

the Society of Automotive Engineers is beginning to 
pour into this city today for the opening session of the 
annual production meeting, which gets under way at the 
Book-Cadillac at 10 o’clock tomorrow morning. 
registrations indicate that the total attendance will reach 
somewhere in the neighborhood of 800 members. 
drab year of 1931 this shows a remarkab 
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Car Sales in Some Key Cities 


BAY STATE REPEAL 
OF INSURANCE ACT 
APPEARS REMOTE 


Boston, Oct, 6.—Despite the spe- 
cial session of the Legislature and a 
week of hearings on the problem of 
the rising compulsory motor vehicle 
insurance rates, there has been lit- 
tle progress toward crystalizing leg- 
islative sentiment. The present con- 
fusion and divergence of opinion 
offer little encouragement to an 
early agreement—principally  be- 
cause legislators are considering the 
problem from the standpoint of 
their districts rather than the mo- 
tor car owners’ standpoint. 

The only definite conclusion at 
this time is that the proposal for a 
flat rate cannot prevail at the spe- 
cial session. The western and cen- 
tral Massachusetts members who 
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Advance 


For this 
le enthusiasm. 





morning at 10 o’clock in the Crystal 
Room at the Book-Cadillac. 

The first paper down for discus- 
sion is "Welding Indispensable in 
Production of All-Steel Bodies,” the 
authors being Joseph W. Meadow- 
croft, assistant works manager, and 
James J. Pough, welding engineer of 
the Edward G. Budd Manufacturing 
Company, Philadelphia. The fol- 
lowing is an abstract of this very 
interesting paper: 

“All-steel welded bodies for pas- 
senger cars have many advantages 
over composite bodies, among them 
being fewer parts, doors of only two 
pieces, no visible outside seams, 
lower tops for the same head room, 
less roof weight, lower center of 
gravity, greater safety, increased 
visibility, permanent quiet, econom- 
ical upkeep and perfect outside 
lines, 

“Wood and steel react so differ- 
ently to stress that neither adds 
much to the strength of the other 
in a composite structure. Steel 
alone, welded into a unit structure, 
is lighter and less bulky. The en- 
tire side of the body is stamped 
from a single sheet, with the open- 
ings die-formed to reenforce it. 
Chassis frame and body follow the 
Same lines, so that they reenforce 
each other and body sills can be 
omitted. This plan saves two inches 
in height, as compared with some 
other bodies. 

“Flash welding is employed to 
join 120-inch-long sheets of any de- 
sired width, because mills were not 
equipped to produce, economically 
and speedily, sheets of the required 
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Chevrolet Has Record Month in Philadelphia, While 


Plymouth Gains Put Cincinnati Total 


Above 


August 


EW YORK, Oct. 6.—Automotive Daily News has re- 
ceived further returns on its survey of September sales 


in various key cities. 


Several cities showed gains over the 


same month of last year, and in one case an increase over 


the total sales for August of thi 


FALL APPRAISAL 
CAMPAIGN HELPS 


HUDSON ESSEX 


6.—Chester 
general merchandising 
manager of the Hudson Motor Car 
who has just returned 


Detroit, Oct. 


G. Abbott, 


Mich., 


Company, 


. 


Ss year was registered, 

Total registrations of passenger 
cars for Philadelphia, Pa., for Sep- 
tember, 1931, amounted to 1,909, 
compared with 2,180 for the corre- 
sponding month a year ago. In the 
month just ended Chevrolet broke 
all previous records for September 
registrations by rolling up the sum 
of 508. In September, 1930, Chev- 
rolet registrations numbered 331. No 
one Chevrolet dealer, in his Sep- 

| tember, 1931, sales disposed of any 

| particularly outstanding number of 


fro ma visit to the East, reports that | ©47S, the increase in the city follow- 


the fall appraisal campaign now in 
progress throughout the country is 
resulting in an increase in the sales 


of Hudson and Essex cars. 
“Distributors in Boston, 


New | fied co-operation. 


| ing rather closely a general level, 
which fact, it is pointed out, tends 
to show that the organization is 
proving the results of smoothly uni- 
At the Chevrolet 





York, Washington and Pittsburgh| Dealers’ Association it was said that 
all have shown increased sales of| the Philadelpiha dealers are in a 
Hudson and Essex cars since the! better position than ever with re- 


campaign was inaugurated,” 
Abbot said. 


other sections of the country. 


Mr. 
“This is also true in} hand at 


gard to used cars, no automobile on 
present having remained 


more than sixty days, while the 


“Early reports from thirty-five; stock itself is low. 


other distributors in the United 
States since the campaign started 
indicate that they have increased 
their sales. Included among these 
cities are: Grand Rapids, Atlanta, 
Columbus, Dallas, Denver, Indian- 
apolis, Jacksonville, Louisville, 
Omaha and San Francisco,” Mr. 
Abbott said. 


SEIBERLING PLANS 
| TO MAINTAIN WAGES 
AND WORKING HOURS 


Akron, O., Oct. 6.—No reduction 
in either wages or working hours is| ‘Omers 01 


| . 
(Continued on Page 5) 


VINCENT BENDIX 
SEES BETTER YEAR 
| FOR AVIATION CORP 


New York, Oct. 6.—In a letter to 
| stockholders of the Bendix Aviation 
| Cesgeraron, Vincent Bendix, presi- 
dent, said yesterday that earnings 
| of the company for the first three- 
quarters of the year would be better 
than 80 cents a share. 

“Our company has more cus- 
» its books than at any 





contemplated at this time by the| time in its history,” Mr. Bendix 


Seiberling Rubber Company, 
is now operating four 
shifts at its plant, according to an 
announcement by the company to- 
day. 

“We see no reason for cutting 


(Continued on Page 2) 


EW YORK, Oct. 6.—With the 
annual production meeting of 


the Society of Automotive Engineers 
scheduled to open at the Book-Cad- 
illac Hotel in Detroit tomorrow, Au- 
tomotive Daily News is conducting 
a production meeting of its own in 
the form of an open forum wherein 
engineers and production men have 
been asked to, and may continue to, 
present their ivews of production 
problems. 

For this reason the production 
forum in Automotive Daily News is 
not in competition with the Detroit 
meeting, but rather is merely a sup- 
plementary meeting brought about 
in the hope that interesting produc- 
tion problems and solutions not un- 





six-hour | 





which| Said. “Even though business con- 


ditions next year be no better than 
this year, our company should have 
a substantial increase in its earn- 
ings. At the forthcoming New 
York Auto Show, several new ace 
counts will announce Bendix drive 
as standard equipment.” 





A. D. N. Production Forum 
To Supplement Big Event 


der discussion at the official session 
may be brought to light. 

Believing that production prob- 
lems are largely the _ property 
(and perhaps the bane) of the pro- 
duction manager, Automotive Daily 
News borrowed the Packard slogan, 
“Ask the Man Who Owns One,” and 
forwarded it to a number of produc- 
tion chiefs throughout the country. 
The question asked was rather 
broad, but brief. “What do you 
consider the most important inno- 
vation in production or material 
handling methods adopted in your 
| plant during the past year?” 

The answers were equally concise, 
but very pertinent from a produc- 


(Continued on Page 8) 
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BAY STATE REPEAL 
OF INSURACE ACT 


the "protection for which a motor- 
ist pays and that it may increase 
the size of claims by those who 
I would be concerned only with what 


APPEARS REMOTE. they could get out. of the insurance 


(Continued from Page 1) 


represent zones not hit hard by the 
increase are solidly against it. They 
can see no advantage to their dis- 


tricts in a flat rate which, they fear, | 


might be higher. 
Gov. Ely, 
recommendations for changes in the 
law, has maintained a 
watchful waiting. 
Developments to date have pro- 
duced a favorable reaction to three 
of his five recommendations and a 
mairly favorable reception to an- 
other. The governor’s task seems 
to be to sel] his idea of a deductible 
policy, under which a motorist would 
pay small claims. The governor has 
not elaborated on his idea of such a 


policy, but it is understood that be- | 


fore the hearings close he will pre- 
sent bills that detail the ideas in 
his special message. 

There is considerable opposition 
to the deductible policy from orga- 
nized forces. The principal point 
raised thus far is that it removes ' 





KARDEX 


tells you at a glance 


. Prospect’s name. 


. Prospect’s number. 
Model prospect desires. 
. Date first interviewed. 


. Literature presented. 


COPY AYA w Ww 


sidered. 


10. Date of salesman’s next call. 


And dozens of other facts of sig- 


nificant importance. 


Remington Rand 


I am interested in KARDEX Prospect RECORDS 


NAME 
ADDRESS 
CITY 


since his message with | 


policy of | 


« Salesman handling prospect. 
. Name of car now owned. 
Road demonstration date. 


. Competing cars being con- 





companies. 
There are some who also believe 
the deductible policy will encourage 
fraud and collusion, arguing that 
many of the slightly injured will 
connive with the insured to make a 
larger Claim an@ refund to him all 
but what they receive from the in- 
surance companies, 

The other point at issue is the 
|elimination of guest cases; that is, 
|} cases in which a guest in a car of a 
criver at fa'us may sue the host and 
collect on his compulsory insurance. 
|The only argument against this is 
that it deprives the insured and the 
injured of protection now afforded. 
(It is not intended to deprive the 
| guest in the car of the operator not 
j}at fault and logically there seems to 
| be no reason why the careless oper- 
}ator should make his insurance 
|company pay his guests, 
One of the developments of the 
| special session is the decided oppo- 
sition to any suggestion of repeal 
lof the compulsory law. It is rather 
| surprising that the repeal feeling is 
{so noticeably absent in view of the 
| strength it showed during the last 

session. 


Here’s New Business Equipment 
that has proved it does sell cars 
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F you are looking 


equipment that has produced it for countless 
automotive dealers and will produce it for you. 


Kardex Visible System of Sales Control removes 
car selling from a hit or miss basis . . 
a systematic check on sales activities . 


sale thru from start to 


ness possible. 


users have proven this 


Buffalo, N. Y. 
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Colored signals carry their important messages to 
the sales manager at a glance. Every step in the 
sales program is taken at the proper time. No 
move that might mean a signature on the dotted 
line can possibly be overlooked. 


Kardex builds goodwill by the logical sales presen- 
tation it affords. Kardex builds profits because it 
enables a greater percentage of your prospects to 
be brought to the point of sale. 


Hundreds of car dealers who are already Kardex 


tremendous value. Mail the coupon for complete 
information. Kardex Division, Remington Rand, 











= 


| SEIBERLING PLANS 
TO MAINTAIN WAGES 
AND WORKING HOURS 
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SPARKS from DETROIT 


There Ain’t No Dealer 
Mortality in Chrysler 










wages or reducing the working time 
at our plants,” a company official 
|said. “October production schedules 


call for continued operation on 
four shifts, except for a short shut- 
down which will be necessary for 
inventory, which must be taken be- 
fore the close of our fiscal year, 
October 31. 

“Our sales to dealers are ahead 
of last year, and the volume of or- 
ders we are receiving at this time 
leads us to believe that we shall 
continue to operate at a highly fa- 
vorable Tate. * 





Campbell-Ewald Pesters Win 
ok * * 

R. K. White 
+ * 


A House Without 
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There ain’t no such thing so far as 
Cliff 


ALLIS- CHALMERS REPORTS 
DROP IN UNFILLED ORDERS | 
Milwaukee, Oct. 6.—Unfilled or- 
|ders of the Allis-Chalmers Manu- 
facturing Company on October 1 
totaled $7,991,000, a reduction of 
about $700,000 from a month earlier, 
when the backlog was $8,700,000. 
Against October 1, 1930, when un- 
| filled business shows a decrease of 
' 49 per cent. 


EALER mortality! 

the Chrysler Sales Corporation is concerned.” 
Knoble, getting a bit off key grammatically, used “ain’t’” in 
his enthusiasm over the showing made by the company of 
which he is advertising manager, in the way of adding new 
dealers to the already long list, during a three-month period 
when the chase for retail representation usually lags. 

“Right now we have 3,250 dealers on our roster, 20 per 
cent. more than we had a year ago this time,” continued 
Knoble, as he flashed the statistics to back up the assertion. 
“We put on seventy-seven new ones in June, 119 in July, 
while we totaled 148 in August. Mind you, we have signed 
‘em up at a time when most companies find it hard to secure 
additional representation.” 

ok * ck 
[* the way of a postscript to his remarks, Knoble handed 
over a copy of the “Chrysler Retailer for Automobile 
Dealers Who Should Be Interested in the Chrysler Fran- 
chise.” The merits of this publication are found in the state- 
ment it makes that more than 500 dealers in every section of 
the United States have written to the factory about the 
Chrysler dealer agreement in the past sixty days. In addi- 
tion, thousands of inquiries are reported by distributors as 

having been received by them direct. 

Interesting also is the list of things Chrysler is doing to 
help its dealers. There are fourteen enumerated, such as: 
Spring appraisal campaign, “Learn the Difference’? cam- 
paign, Popularization campaign, Chrysler de luxe eight post 
card campaign, used car merchandising plan, Ross Roy 
service, Chrysler four-step prospect campaign, super-value 
charts, Brown Book used-car appraisal guide, Chrysler sales 
management, Chrysler and Plymouth sales training course, 
Chrysler salescraft and county fair program. 

od ck * 
CROSS the boulevard from us there is great rejoicing in 
Campbell-Ewald headquarters over the findings of the 
judges in the second annual national exhibition of posters 
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for new business, here is 


. introduces held recently in Chicago. The big advertising agency won 
. sees every the first two out of three prizes and received two of the 
honorable mentions out of ten posters so designated. In 


finish . 


. makes new busi- other words, out of the thirteen posters designated as the 


best, four were Campbell-Ewald products. 

It does not surprise us that the famous Buick outdoor 
poster captioned “Boy, That’s Travelin’” was awarded first 
prize, for that particular bit of outdoor copy has been the talk 
of the country. Of the “honorable mentions,” one was Cadil- 
lac and the other Chevrolet, the former being captioned “Dis- 
tinguished” and the latter “Watch Me Make It on High.” 
Incidentally, the Cadillac display was a paint board and the 
only “paint” to be honored. 

« a 1 

N R. K. White, as its Eastern sales manager, Oakland- 
Pontiac has secured one of the most versatile men in the 
sales end*of the industry. Six years of General Motors 
service has made a finished product out of him, a man who 
has an extraordinarily wide acquaintance among the dealers 
and who is one of the best talkers that ever addressed a 

meeting of retailers. 

Taken into Chevrolet when R. H. Grant was sales man- 
ager, White has been thoroughly drilled in automobile sales 
in all its phases. Brought from Delco-Light at Dayton, he 
served as Chevrolet sales promotion manager, then was sent 
to Atlanta as zone manager, brought back for a term as 
advertising manager, and now Oakland-Pontiac gets him. 
Incidentally, this same White is regarded as one of the great- 
est authorities on radio advertising in the country. He it 
was who arranged the Chevrolet air program, probably one 
of the greatest ever attempted. 

* Ba 
ND we'll call it a day by recording the fact that the 
Walker Marmon Sales Company of Kalamazoo has been 
appointed Marmon distributor for seven counties in south- 
western Michigan. It’s interesting, too, to note that the com- 
pany never has possessed a key to its establishment—open 
twenty-four hours a day. 


new business equipment of 
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Know Your Tires 


serious matter. 
thieves today is the tire. 


were, to the thief anything is “velvet.” Furthermore, steal- 
ing tires is comparatively a safe performance from the point 
of view of the thief. 

Inspector William L. Dwyer, head of the Detroit police 
automobile squad, recently gave some excellent advice in this 
connection. He advised all car owners to keep a record of 
the serial numbers of their tires. The Detroit police recover 
about fifteen stolen tires every day, but in most cases the 
owners are unable to identify them and so never recover their 
property. If the car owner, when buying a tire or tires, will 
have the salesman enter the serial number or numbers on the 
bill of sale, he will have a record that will help the police in 
their war on this type of petty theft. 

Incidentally, automobile dealers can help materially in 
this campaign to stamp out this annoying form of pilfering 
by impressing car owners with the necessity for keeping 
records of their tire numbers. 


We Need Leadership 


T the present moment the American Bankers Associa- 
tion is holding its annual convention at Atlantic City. 
This august organization never has met at a time when its 
deliberatiows were of greater import to the country as a 
whole. The United States today needs financial and economic 
leadership as it seldom has in the past. The most obvious 
souree of such leadership is the banking fraternity. Will it 
rise to its opportunity? 

In a pre-convention statement stressing the importance 
of the gathering, Rome C. Stephenson, president of the asso- 
ciation, says: “We cannot blink at the fact that certain 
aspects of the bank failure history of the past two years 
challenge our profession and our association to a new era of 
activity. Even though the vast majority of our bankers 
stand four square before the public as faithful stewards of 
their trust .. .” 

In the present economic crisis, America needs something 
more than stewards; it needs leaders. Are we wrong in think- 
ing that the banker today who merely keeps guard over the 
funds intrusted to him is falling somewhat short of his 
whole duty? 

Should it not be the function of our bankers to stimulate 
the movement of capital into productive channels, rather 
than simply to guard it from loss? 

Are we not justified in taking the honest stewardship of 
the great majority of bankers for granted and asking from 
them in the present situation something more of leadership 
than acting as mere guardians of wealth? 

Throughout the whole of the present depression there 
has been a woeful lack of constructive leadership. We grant 
that leading the country out of the morass it has been in is a 
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Robas, statistician; 
Russell Walsh, engi- 
Art Department, 


Detroit Bureau, Chris Sinsabaugh, editor, 427-8 Fisher Building, Detroit, Mich. 


HILE Federal laws and greater activity on the part of 
municipal police departments have tended to reduce the 
number of cars stolen, theft of automotive property still is a 
One of the favorite objects of attention by 
Tires are readily disposed of after 
theft, and while the returns may be lower than they once 


sociation. 

173-23—Milwaukee. Annual Automobile 
Show, Milwaukee Automotive 
Trades, Inc. 

22-30—New York. National Motor Boat 
Show, Grand Central Palace. 

23-30—Minnea polis. Annua! Automobile 





difficult task, but*real leadership becomes apparent in times 
of stress. We have scores and hundreds of alleged leaders, 
who swamped us with their opinions and gave us unending 
advice during boom times. Somehow all these geniuses have 
disappeared into their cyclone cellars since trouble came. It 
isn’t very hard to swim with a favoring current, but it takes 
a leader to stem an unfavorable tide. George Washington 
did not wait until the British were beaten to prove he was a 
leader. Abraham Lincoln showed his leadership in the stress 
and anguish of the Civil War. 

Perhaps the bankers may bring us a leader; a Moses to 
lead us out of the wilderness. 
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30-Feb. 6—Chicago, Ul. 
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13-20—Los Angeles, Cal. 
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Trade Association News 


WICHITA DEALERS’ ASSOCIATION SPONSORS 
~ SUCCESSFUL CO-OPERATIVE AD CAMPAIGN 
















By CARL EVANS 
Secretary-Treasurer Wichita, Kan., 
Automobile Dealers Association 


The Wichita Automobile Dealers 
Association now has the following 
officers: 

E. V. Yinglin, president 
rolet). 


(Chev- 


Jack Beatty, vice - president 
(Buick). 
Carl Evans, secretary-treasurer 


(Dodge and Plymouth). 

One of the most successful cam- 
paigns ever sponsored by this 
Wichita, Kan., organization was a 
series of co-operative ads, gotten up 
by our advertising committee, con- 
sisting of Harry Ridings, chairman; 
R. D. McKay and H. S. Edwards. 
Our association owns the copyright 
on these advertisements and has 
sold the copy for use in the follow- 
ing cities: Dallas, Fort Worth, Hous- 
ton, San Antonio, Wichita Falls, 
Austin, Tex.; Youngstown, O.; Jack- 
sonville, Fla.; Syracuse, N. Y.; Little 
Rock, Ark.; Mason City, Ia.; Mil- 
waukee, Wis.; Erie, Pa.; Portland, 
Me., and Richmond, Va. The series 
is available for use in other cities 
by dealer associations. 

The Wichita Automobile Dealers 
Association has at present thirteen 
members. Harry Ridings and Mr. 
Baldwin of the Ridings Baldwin 


COMING EVENTS 





OCTOBER 


7- 8—Detroit, Mich. Society of Automo- 
tive Engineers, nationa! production 
meeting. — 

12.13—Pittsburgh, Pa. 
motive Trades Association, conven- 


Pennsylvania Auto- 


tion. 
00-16-—-Cateage. 1. Nationa! Safety Coun- 


c 
14-16—Pittsbargh, Ba. Society of (indus- 
trial Engineers. convention. 
14-15—Albany, N. Y. New York Automo- 

bile Dealers Association, convention 
15-17—Pittsburgh, Pa. American Gear Man- 
ufacturers Association, convention 


15-24—London, England. Internationa 
Motor Exhibition. Seeepte Hall. 
19-22—Chicago, Ill. National Hardware 


Association, convention 
22-28—Prague, Czecho-Siovakia, Interna- 
tional Automobile Exposition. 
22-28—Prague, Czecho-Slovakia. Interna. 
tionat Artomcbile Exposition. 
23—New York City. American Iron and 
Steel Institute, convention. 
+7-48-—Caionge, tll. American Railway As- 
sociation. Motor Transport Di° .ion 
meeting. 
NOVEMBER 
5-14—London, England. International Com- 
mercial Motor Transport Exhibition. 
Olympia Hall. 


10-12—Chicago, Il. American Petroleum 


Institute. annual meeting, Hotel 
Stevens 

28-Dec. 9—Brussets. Belgium. Automobile 
Salon. 


29-Dec. 5—New York, N. Y¥. Automobile 
Salon, Hotel Commodore. 

30-Dec.4—New York City. American BSo- 
ciety of Mechanical Engineers, an- 
nual meeting 

DECEMBER 

7-12—Atlantic City, N. J. Motor and 
Equipment Association and National 
Standard Parts Association, Joint 
Trade Show. 

9-11—Atlantic City, N. J. American In- 
stitute of Chemica! Engineers, meet- 


ing. 
JANUARY 
9-16—New York City, National Automobile 
Chamber of Commerce, Nationa’ 
Automobile Show. 
9-17—Los Angeles. Annua! Automobile 


Show of the Los Angeles Motor Car 
Dealers Association 

10-13—Chicago. National Wheel and Rim 
Association, annual convention, 
Edgewater Beach Hotel. 

11-14—Detroit, Mich. American 
Builders Association, 
convention and show 

16-23—Newark, N. J. Newark Automobile 
Dealers’ Association’s annual show 


Roaa 
twenty-ninth 


16-23—Buffalo, N. Y. Annual automobile 
show of Buffalo Automotive Trade 
Association, Inc., 174th Regimeni 
Armory 


17-23—Cincinnati. Automobile show of 
Cincinnati Automobile Dealers’ As- 


Show of Minneapolis Automobile 

Trade Association 
23-30—Pittsburgh. Annual automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden. 
6—Cleveland. Annual Automopile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 
Ill, National Automo- 
bile Chamber of Commerce, Nationa’ 
Automobile Show. 
Automobile Solon 
Hotel Drake. 

FEBRUARY 


Annual Automobile Show 
St. Paul Automobile Dealers, Inc. 
City, Mo. Annual Auto- 
mobile Show, Kansas City Motor 
Car Dealers’ Association, American 
Royal Building. 


6-13—St. Paul. 


Automobile Salon 
Hotel Biltmore. 

Francisco, Cal. 
bile Saion, Palace Hotel. 


Automo- 
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REPRODUCTIONS of three full-page ads in the series inaugurated 
by the Wichita Automobile Dealers’ Association 


Motor Company, which handled 
Cadillac and La Salle in this city, 
have gone out of business. Mr. Rid- 
ings has left for the West Coast, 
while Mr. Baldwin has becom~ as- 
sociated with the J. Arch Butts 
Motor Company, which has taken 
over representation of the Cadillac 
and La Salle lines. 

The J. Arch Butts organization 








now handles not only Cadillac and 
La Salle, but Reo and Nash as well. 
They formerly handled Buick and 
Packard. This company has recent- 
ly completed a handsome new build- 
ing at 1525 East Douglas St. Here 
the Cadillac, La Salle and Nash 
lines are handled. The Reo is 
shown at the former home of the 
company, 209 North Lawrence. 





EXTOLITE 


TIMING GEARS 





‘verything wears. 
neer’s problem is—How to minimize the effects of 
wear. 


Nothing can prevent it. The engi- 


In nonmetallic timing gears, wear throws the camshaft 
out of time less than in any other type of timing drive, 
The effect of wear is confined to the tooth profiles in 
contact at any one time, and is not multiplied as in other 


type of drives. 


The average wear in a modern non- 


metallic gear is less than 0.001 inch in 20,000 miles of 


service. 


Nonmetallic gear material is 40 times more elastic than 


steel. 
aluminum. 


Its specific gravity is less than half that of 
It damps sound and vibration and has « 


lightness that insures the minimum of inertia effects. 





There is no compromise with accuracy 


in a good gear drive. 


It is a token of 


good manufacture throughout the car. 


EVENING ON 


JOIN US IN THE GENERAL ELECTRIC PROGRAM, BROADCAST EVERY SATURDAY 
A NATION-WIDE 


N. B. C. NETWORK 830-78 


GENERAL ELECTRIC 





GENERAL BLECTRIC COMPANY, SCHENECTADY. N. 


¥ SALES Orvicas IN _PRINCEPAL cirees 
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AUTOMOTIVE DAI 





S. A. E. Technical Sessions 


Opening Today in Detroit 


(Continued from Page 1) 


accuracy.. The tonneau rear seams 
are flash-welded also, and the cow! | 
and roof are attached by spot weld- | 
ing. 

“Flash welding of the larger sheets 
requires uncommonly accurate 
alignment, which is secured by a 
scarfing operation that trims both | 
edges of a sheet at once. Magnetic | 
clamping makes the pressure self- | 
contained. 

“Handling the large units for 
welding small reenforcements like 
those for hinges, locks and fender 
bolts can be accomplished only on a} 
spot-welding machine of great flex- | 
ibility, used in conjunction with | 
overhead carrying equipment. 

“Electrodes are important, 
of them are of hand-drawn copper 
or a material that contains a large 
percentage of copper. To secure 
long life, electrodes are cooled to 
within one-half inch of their points 
wherever possible. 

“The automobile body really is a 
container designed for transporta- 
tion purposes. It must have a cer- 
tain capacity, be strong and service- 
able, possess certain conveniences 
and meet the requirements of ap- 
pearance. In the all-steel body, the 
necessary skin or shell is utilized 
as the chief structural member and 
reenforced by additional strength- 
ening members wherever needed. 
In a sedan are found 2,303 spot 
welds and 140 inches of flash weld- 
ing.” 

The second paper will be pre- 
sented at 2 o’clock in the Crystal 
Room. This paper discusses “In- 
ventory Control,” and the author is 
C. B. Stiffler, Oakland Motor Car 
Company of Pontiac. An abstract 
of the paper follows: 


| 


Most | 





“Providing ample stock to guard | 
against the possibility of the inter- | 
ruption of production for lack of | 


material was the chief aim of in- 
ventory control in 1920. Losses from 
the revaluation of inventories and 
cancellation of commitments with 
suppliers were great in 1921. Recog- 
nition of the importance of turn- 
over is one of several factors that 
have led to a study of minimum 
stocks. 

“Inventories received first consid- 
eration in the now well-established 
financial] control policies of the 
General Motors Corporation. For- 
merly it had been thought necessary 
to place orders for materials far in 
advance of needs to assure the sup- 
ply. Restricting orders to suppliers 
to three months in advance has 
been satisfactory for ten years, 
thanks to co-operation on the part 
of the suppliers and the transporta- 
tion agencies. 

“Each car division of the corpo- 
ration now submits monthly a 
definite forecast based on ten-day 
reports of stocks and reports of 
actual and estimated sales from 
dealers. This forecast, which covers 
the current and three forward 
months, estimates the number of 
cars to be sold by the dealers, de- 
livered to the dealers, and manufac- 
tured. Acceptance of this forecast 
is authority for the division to pro- 
ceed with manufacturing and with 
procurement of material according 
to it. Adjustments may be made 
during the month. 

“In place of large stockrooms, a 
limited amount of space is assigned 
for stock near the point where proc- 
essing begins. The plant is now 
zoned, with an experienced man in 
charge of stock in each zone. He 
has little use for any record except 
a shortage report which shows what 
items need attention. The effi- 
ciency of handling has been im- 
proved until a supply for three days 
is normal now. Minimum banks of 
processed parts also are maintained. 

“An example of the speed of 
handling is that a carload of frames 
loaded in Milwaukee on a Thurs- 
day afternoon arrived in Pontiac 
on Friday morning, were assembled 
into automobiles and a _ carload 
shipped Friday afternoon to Mil- 
waukee and delivered to retail pur- 
chasers on Saturday afternoon. 

“Capital employed in inventories 
and buildings to house them now is 
estimated to be 25 per cent. of what 
it would be if no improvement had 
been made during the last decade, 
and the cost of moving material is 
only 20 per cent. of the former cost. 
Charts presented with the paper 
show the inventory investment and 


inventory turnover of the General 
Motors Corporation from 1920 to| 
1931.” 

The third paper, which will fea- 
ture the Tuesday session, is one on 
the “Preparation of Sheet Metal 
Parts for Enameling,”’ by F. P. 
Spraunce of the American Chemical 
Paint Company. An abstract of this 
paper follows: 

“Occasional failure in enamel 
finish of fenders and other sheet- 
metal parts has been found to be 
due to alkaline traces in the rinse 
water or to invisible rusting agents 
on surfaces cleaned for priming. 





|The most common and most trouble- 


some cause of failure is the develop- 
ment of local or general rust under 


the enamel, which results from 


wrong cleaning methods. 

“Various cleaning methods are 
briefly described, and their de- 
ficiencies shown. The process now 
most commonly used is to dip 
the parts in or spray them with 
boiling solutions of alkaline salts, 
then rinsing them with cold and 
then hot water to remove the 
alkali, and finally drying them. 


| Continued use of this process, with 
|certain modifications, seems assured 


because of its cheapness. 
“Extensive research in salt-spray 
and humidity cabinets revealed an 


alkali condition of the rinse water} 


to be largely responsible for failures 
of the enamel finish. Even where 
alkali washes were not used, the 
city water used was found to con- 
tain enough alkali to leave spots 
where drops dried and left faint 
rings of hygroscopic salts which ab- 
sorbed moisture through the subse- 
quent enamel and created rust that 
loosened the enamel. 

“The remedy was found in a 
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special form of phosphoric acid | 
that overcomes the surface tension | 
of the drops of rinse water, and at) 


the same time neutralizes the alka- 
linity without creating an acid con- 
dition that would itself cause a 
tendency to rust. The great ma- 
jority of automobile bodies are now | 
cleaned with a mixture of phos-| 
phoric acid and oil solvents. 

“To assure removal of all oil on 
the sheet metal, a form of phos- 
phoric acid containing oil solvents 
is used, after which the parts are} 
rinsed in cold water. After drying, | 
they are “tack-ragged” before prim- | 
ing. 

“Recently the cleaning with phos- 
phoric acid has been supplemented | 
by a separate operation called} 
“ponderizing,” which is a develop- 
ment of the Parker process, This 
uses a mixture of manganese di-| 
hydrogen phosphate with a small 
quantity of copper phosphate. The} 
parts are hung in the boiling solu-| 
tion and afterward rinsed in boiling | 
water. The process deposits a 


} 
| 
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The BENDIX DRIVE 


cranks your car—Bendix Drive; sure in 


action and sure in results, because it’s 


automatic. 


The Ben 


a touch of the starter button, 


cranks the 


automatically protects the starter 


from dan 


operation. 





Over twenty million cars on the road 
today are started by the Bendix Drive 


... reasonable certification of its sureness. 


BENDI 


utomobile and 


PRODUCTS 


Bendix Brakes, Bendix Drive, 


@ The competent mechanical hand that 


dix Drive takes hold at 


engine, lets go; and 


lage in unintended 


a 
yA 


IN 


minute coat of copper having a very 
fine crystalline texture that pro- 
vides an excellent bond for paint. 
“The need for a separate opera- 
tion between the alkali rinse and 
the priming has recently been elimi- 
nated by the introduction of @ 
primer containing decomposable 
phosphates that react with the sur- 
face of the metal on baking <o as 


|} to overcome any rusting tendency 


due to invisible rusters on the sur- 
face, and to etch the surface slight- 
ly, thereby creating a good bond 
between the steel and the enamel 
top coats,” 


APPROVES BUS SALES 
Trenton, N. J., Oct. 6—Purchase 
by the S. & A. Bus Corporation of 
a South Hudson County Boulevard 
bus was approved by the State 
Board of Public Utility Commis- 
sioners yesterday. 


CLASSIFIED ADVERTISEMENTS 
THE AUTOMOTIVE DAILY 
NEWS BRINGS RESULTS 


a — 









X ECLIPSE MACHINE COMPANY - ELMIRA, NEW YORK 


Aviation 


Bendix Clutch Control, Bendix 
Startix, Eclipse Aircraft Start- 


ersand Generators, 
Carburetors, B-K Vacuum Brake 
Boosters, Aircraft Propellers, 
Bendix - Westinghouse Air 


Braking Systems 
Instruments, Scin 
craft Magnetos, 


Instruments, Delco Aircraft 


Stromberg 


+ Marine 
tilla Air- 
Pioneer 


Ignition, Weather Instruments, 
Cowdrey Brake Testers ond 
ether equipment. 


(SUBSIDIARIES OF BENDIX AVIATION CORPORATION ) 


BENDI 


ECLIPSE MACHINE CO., Limited - WALKERVILLE, ONT. 


“ 





AUTOMOBILE 
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DR. KLEIN WILL 
MEET WITH SCRAP 
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Claintinel Sen-aee Steel com-| AMPCO METAL REPORTS 
pany, and Herman D. Moskowitz, | MACHINE TOOL GAIN 


Schiavone-Bonomo Corporation of| 
this city, are members of the na-| 





Some Key City September. 































































New York, Oct. 6—Dr. Julius 
Klein, assistant secretary of com- | 
merce, will meet with the national 
board of directors of the Institute 


William Penn Hotel in Pittsburgh, | market 
on October 13 to advise with the! tions. a 


a 


of the institute, in New York. 

The increasing use of scrap iron 
and steel in the manufacture of new 
steel products and its relation to} 


dustry. 








nS 


and AVIATION 





METAL LEADERS | tionai board of the institute who eral uptrend in the machine tool 


will attend the conference. | 

The leading scrap iron dealers of | 
the United States represented in 
the thirteen chapters of the insti-| 


tute will convene in Pittsburgh for | 


: ‘a three-day conference during Oc-| ; i ae, : 
of Scrap Iron and Steel, at the! tober 12, 13 and 14 to consider|'S Widely used in place of hardened 


national program to scrap| 


leaders of the scrap iron industry on | 2,900,000 automobiles annually | 


Benjamin Schwartz, director general conservation of iron ore and other | 
natural resources. 


CHESTER A. ANGELL 


the conservation of iron ore and| Chicago, Oct. 6—The death of; year has been satisfactory, consider- 
other natural resources has centered | Chester M. Angell, vice-president of | ‘Ng general conditions, although our 
the attention of the Department of | the Vesta Consolidated Corporation, | volume is consistently below that of | accounted in great measure for the | over September, 1930 
Commerce on the scrap iron in- lis announced by the officers and| 1930. Especially encouraging is the | increase, the Plymouth total in Sep- | P : C 
|} directors of that corporation. Mr. | outlook for business in our line this} tember being 258, compared with} 
Thomas F. Kelly; David Strauss, Angell died suddenly September 29. fall,” Mr. Zaiser said. 


| Milwaukee, Wis., Oct. 6—A Gen- 


; trade is reported by Carl J. Zaiser, 
president of the Ampco Metal, Inc. 
Announcement was made by the 
concern recently of the introduc- 
tion of a.new grade of metal, which 


| 


| Chevrolet for 


| Steel in making dies, 


cost of opera- : 
What is believed to be a record for 


leading car producer were made 
with a single set of Ampco metal 


| dies. The metal is a composition of |Seven more cars sold last month | 
: than August. The month, however, | 
“Business during the present! closed with a total of sixty-two cars 
| under the same month a year ago. 
The big jump in Plymouth sales | 


; Steel, cOpper and aluminum. 





STOPPING 


cae 
Add nN 4 





@ Here is the same sureness in the vital iask 
of stopping. 

Servo Action, exclusively Bendix, is sure; 
multiplying an easy pedal pressure to a 
smoothly powerful stopping force. 

Bendix Brakes are as simple as 
can be; efficient, mechanically sturdy, 


mechanically dependable. 


And here too, the imposing list of 







Bendix users amply certifies what the motor- 


ing public wants in brakes—SURE STOPPING. 


BENDIX BRAKE COMPANY - SOUTH BEND, INDIANA 


(SUBSIDIARY OF BENDIX AVIATION CORPORATION ) 


PRODUCTS 





September sales in Cincinnati, O., 
die casting was made recently, when | showed a slight improvement, re- 
their problems, it was announced by : and other problems relating to the| 179,000 automobile frames for | ports to the Cincinnati Auto Deal-; year. An increase of nine is shown 
lers’ Association revealing thirty-|im Dodge registrations compared 


171 in August and only 32 









Sales Top August Total 


(Continued from Page 1) 


Registrations of passenger cars,| tember, 1930. Chrysler also stepped 
by name, standing nearest to, up appreciably, the September sales 


September, were as) of thirty-one cars being four in ex- 


| follows, in order: Ford, 369; Ply-|cess of August and seventeen above 
| mouth, 240; Buick, 110. those of September a year ago. 


| Chevrolet sales fell of flast month 
as compared with August, though 
| they were considerably ahead of last 


with August, while the total is ten 
above September last year. While 
| Hupmobile showed but twenty sales 
|in September, it was an increase of 
|300 per cent. over August, and an 
|} increase of moer than 10 per cent. 


Increases shown by Cadillac, 
Packard, Graham, Pontiac, Stutz 
in Sep-| and Willys accounted for some of 
| the September total. Ford sales 

showed a decrease of twenty-nine 
in September, compared with Au- 
gust and 244 compared with Sep- 
tember, 1930. 

While dealers are optimistic and 
see many local indications of still 
further improvement during the last 
quarter, no unusual spurt is end- 
visioned. All are confident, how- 
ever, the year’s total will be well 
above that of 1930. The total for 
last year was 11,557 and the total 
for the first nine months this year 
was 9,699. 

Gains in both passenger car and 
commercial vehicle registrations are 
noted for Wayne county, Michigan 
(Detroit) in September. There were 
2,797 passenger cars titled in com- 
parison with 2,678 in August. Sep- 
tember, 1930, there were 3,281 re- 
corded. The total for the nine 
months this year is 40,387, against 
| 56,528 in the same period in 1930. 
| This September’s commercial ve- 
| hicle registrations were 346, com- 
| pared with 249 in August. The 1930 
| September was 486 and the total 
|for the nine months this year is 
| 3,221, as against 4,276 last year. 

The St. Paul Automobile Dealers, 
| Inc., announces that Ramsey coun- 

ty, Minnesota, in which that city 
is located, showed total sales for 
September, 1931, of 342 passenger 
cars and 59 trucks, which compares 
with 467 passenger cars and 83 
trucks for the same month last 
year. In August this year the total 
sales amounted to 617 passenger 
cars and 100 trucks. 

Total registrations for Ramsey 
county for the first nine months of 
1931 were 7,182 passenger cars and 
887 trucks, as against 7,863 passen- 
ger cars and 848 trucks in the same 
period of last year. 


‘CANADA DEPORTS 
USED CAR “BOGEY”; 
DEALERS STRONG 


Toronto, Canada, Oct. 6.—That 
there is practically no used car 
“problem” such as existed last year, 
that dealer stability is noticeably im- 
proved throughout Canada and that 
autumn sales prospects are decid- 
edly encouraging were some of the 
points brought out at a gathering of 
zone managers of General Mbotors 
| Products of Canada, Ltd., held at 
the company’s main offices at 
Oshawa, at which zone managers 
from every part of Canada were in 
attendance. 

William C. Herring, general sales 
manager, outlined to zone managers 
plans for the coming months, and 
details were also discussed by As- 
sistant Sales Managers George Ans- 
ley and C. E. McTavish. Stocks of 
used cars in the hands of all Gen- 
eral Motors dealers were reported 
to be at uniformly low figures in 
all zones, and also that dealer mor- 
tality had been negligible during re- 
cent months. Optimistic reports as 
to the immediate future were given 
by the managers of all seven zones. 





N. Y¥. OAKLAND BRANCH 
IN LARGER QUARTERS 
New York, Oct. 6.—The used car 
department of the Oakland Motor 
Car Company’s New York factory 
branch moved today to new quar- 
ters at 245 West 55th St. At this 
location a total of 20,000 feet, com- 
prising the ground floor and base- 
ment, is occupied. 
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TRUCKERS GIVE 
VIEWS ON MASS. 
REGULATION PLAN 


Worcester, Mass., Oct. 6.—Views 
of Worcester county truckmen and 
shippers on the desirability of legis- 
Jation to regulate trucks in Massa- 
chusetts were expressed at a hear- 
ing given by the legislative recess 
commission at the chamber of cem- 
merce here, Senator Newland H. 
Holmes presided. 

The ideas varied from strict regu- 
lation of rates by the state to an ab- 
solutely uncontrolled field for all 
truck owners desiring to operate. 
The question of whether the Boston 
& Maine and the New Haven rail- 
roads should be allowed to compete 
with the trucking companies also 
was debated. 

James Brown, legislative agent for 
the Boston & Maine, referred to 
charges made at a similar hearing 
in Springfield that the railroads give 
favorite rates on special shipments. 
He said that cars are leased to ex- 
press companies, but that the rail- 
road practices no discrimination in 
its rates. 

John S. Gerety of the chamber of 
commerce transportation committee 
presented a resolution of the com- 
mittee warning against drastic cur- 
tailment of truck service. He said 
that if the railroads were allowed to, 
they might drive trucking companies 
out of business by reducing rates on 
their own trucks. He also declared 
that the railroads might secure such 
drastic regulations for trucks that 
they could have high -rates set and 
hurt the business. He said that it 
would be agreeable if rates could be 


set on a fair basis. 





$$$ 


Harold L. Gulick of the City 
Truck Company said that Worcester 
industrial plants using truck com- 
panies to carry products are satis- 
fied with existing conditions and do 
not want further: regulations. He 
declared that the state should do 
nothing further except to require 
that truck companies prove relia- 
bility and financial responsibility 
before being allowed to operate. 

Joseph H. Lane, transportation 
manager of the chamber, said that 
he did not believe there would be 
opposition to railroads conducting 
truck businesses if they maintained 
them as independent concerns. 

Francis E. Nute of the Smith- 
Green Company urged barring of 
unreliable truck companies. He fa- 
vored some regulation of rates. 

J. Alexander Donoghue of the 
Bowler Storage and Sales Company 
urged that the truck business be 
left unrestricted as long as the com- 
panies live up to state regulations. 

Charles O’Donnell of the Byrolley 
Transportation Company of Spring- 
field warned that too much regula- 
tion of rates would be bad for the 
railroads as well as for the truck 
companies. 


A. P. I. PLANS STUDY 
OF GAS CONSUMPTION 


New York, Oct. 6—Work of pre- 
paring a preliminary report for the 
American Petroleum Institute on 
estimated consumption of gasoline 
for the nine months’ period begun 
October 1. will start shortly with 
a meeting of the statistical sub- 
committee. 

The sub-committee, with O. S. 
Ambrose, Tidewater Oil Company, 
as chairman, and with Fred Van 
Covern, institute statistician, as 
Secretary, will make a _ thorough 
study of prospective gasoline de- 
mand and of the economic aspects 
of the refinery situation for the 
period between October 1, 1931, and 
July 1, 1931. The sub-committee’s 
report will be submitted to the 
Committee on Refinery Statistics 
and Economics at Chicago on No- 
vember 9 next. 


MARMON DETROIT CUTS 
PRICES OF ALL MODELS |* 

Detroit, Oct. 6.—The Marmon 
Detroit Company, local distributor 
of Marmon Motor Car Company, 
is offering a limited selection of 
all models at a reduction up to $795. 
A few big eight models, powered 
with 125 h. p. motors, which 
formerly sold up to $2,730, are being | 
offered as low as $1,495. This is not | 
a factory reduction. 





CLASSIFIED ADVERTISEMENTS | 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


| Phi—Phinney-Walker Co., 
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Passenger Car Equipment and. Accessories 


| 























Borg—The Geo. W. one Corporation. 
Elgin—Elgin Watch Co. 
Jag—Jaeger Watch Co., New York city. 
NH—New Haven. See Phi. 
New York city 
Ster—Sterling Clock Co., La Salle, Ill. — 
anne ere Thomas Clock Co. 
Wal—Waltham Watch Co., Waltham, Mass 
*Optional. 
FUEL GAUGE 
AC—AC Spark Plug Co., Flint, Mich. 
K-S—King Seeley Corp., Ann Arbor, Mich, 
Mot-M—Moto Meter Gauge and Equipment 
Corp., Long Island City, N. ¥., and La 


is A a Battery 


land, 























Philadelphia. 
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Buick 8-60 | AC —|K-5S Her | AC o? | ao — | Tern — | Duc Gui | Gui —|— |Wol Wol K-H Lov 
Buick 8-80 | AC — | K-55 Her | AC 1 ao — | Tern — | Duc Gui | Gui —|— | Wol Wol} K-H Lov 
Buick 8-90 _| ac — |K-S Her | AC *? | AG — | Tern Tern | Duc Gui | Gui —|— | Wol: Wol | K-H Lov 
Cadillac V-8 | AC Jag | Mot-M DR | AC DR|AC  Cas|Tern Tern | Duc Hal | Hal Sec | Kel | Eat Eat | K-H Lo 
i Vv 
Cadillac V-12 | AC Jag {| Mot-M DR | AC Ex | AC Cas | Tern Tern | Duc Ha:| Hal Sec; ** Eat Eat K-H Lov 
Cadillac V-16 ss onl AC _ Jag | Mot-M DR | AC » Ex | AC Cas | Tern Tern | Duc Gui| Hal Sec} * | Gen Gen | K-H Lov 
Chevrolet | AC — | AC DR | AC *; Ac — | Tern — |Duc Gui| Gui —j* #£|fOwn Own | Own Lov 
Chrysler 6 | NE —|Mot-M DR] AC Wil | Yes —|— — | Ditz Cor, Cor Opt Lo 
; — _ — Vv 
Chrysler De L. 8 | NE — | Mot-M DR | AC Wil | Mot-M — oe — | Ditz Hal| Hal Opt oo — — a Lov 
Chrysler Imp. 8 | AC — | Mot-M DR/| AC Wil | Mot-M Cas | — — | Ditz Hal| Hal Opt;/— | — —-|— Hou 
Cord Front Drive | Ste No | Mot-M DR | Cha USL | Ster Cas | GR No | Mur Ind | Ind —|No | ASP ASP | Day Hou 
De Soto Six | NE No | Mot-M DR | AC Wil | Yes No Yes | Duc Cor | Hal — | No Yes Yes Lo 
— Vv 
De Sete Eight | NE_ No | Mot-M DR| AC Wil | Mot-M ves Yes | Due Cor | Hal_— | No | Yes Yes | — Lov 
De Vaux 6-75 | Ste No | Mot-M Yale | Cha Pre | Mot-M No | No No | Duc JB|JB | —j{No | Gen Gen | MotoW Hou 
Dodge Six | NE — | AC DR | AC “Wil | AC —|Vvs VS , Ditz Cor | Cor Opt | | Yes Yes 
— | | Budd Lov 
Dodge Eight |NE —|AC DR | AC Wil | AC —|vs vs ' Ditz Cor | Cor Opt|— | Yes Yes| Budd Lov 
Durant 612 | NE No |Mot-M Aut-Lj Cha USL | Mot-M NE | No No | Rin Cor | No —j— | Eat Eat | MotoW Mon 
Durant 614 | NE No |Mot-M Aut-L/ Cha USL | Mot-M NE | GR No | Rin Cor | Yes —|— | Eat Eat | MotoW Mon 
Durant 619 | NE a No |Mot-M Aut-L! Cha USL | Mot-M_ No | No No | Rin Cor | No —j}— |Bad Bad |MotoW Mon 
Essex Super Six | Ste — | Mot-M_ Ele | AC Ex | Mot-M  — | Yes —|— JB | JB Dup|— | Own Own |fMotoW Mon 
Ford A | Var — | Own Ele | Cha Own | — —|— —|— Own] — Tri| — | Own Own | Own Hou 
Frklin $15 Trans., NE Jag | K-S Cha USL | — Cas | * Gn i* Cor | Cor el — CG CG | Motow Lov 
Fr’klin S 15 De L.. NE Wal | K-S DR |} Cha Nat | — Cas | * GR | * Cor | Cor oe | _ | CG CG | MotoW Lov 
Graham Pros. 6 | NE — | K-S Her | Cha Wil | Mot-M —-|-— —|* Hal| Own —j|— | ASP ASP | MotoW Lov 
Graham Stan. 6 | NE — | K-S Her | Cha Wil | Mot-M — | GR —j|* Hal | JB LOF|— | ASP ASP | MotoW Lav 
Graham Sp. 6 | NE — | K-S Her | Cha Wil | Mot-M — | GR —j|* Hal | JB LOF|— | ASP ASP | MotoW Lov 
Graham Sp. 8 | NE — |K-S Her | Cha Wil | Mot-M — | GR —-ji|* Hal | JB LOF|— | ASP ASP | MotoW Lov 
Graham Cust. 8 | NE *| K-S Her | Cha Wil | Mot-M Cas | VS —j|* Hal | JB LOF|— | ASP ASP | MotoW Lov 
Hudson Greater 8, Ste — | Mot-M__Ele | AC Ex | Mot-M  — | Yes Ss _—|—  Hal| Hal Dup|— | Own Own |fMotow Gab 
Hupmobile Cen. 6; Ste — | Mot-M_ Ele | Cha Wil | Mot-M — | ve —|' | Val Cor j;Cor LOF | — -—- — | K-H Gab 
Hupmobile Cen. 8| Ste — | Mot-M_ Ele | Cha Wil | Mot-M —|Vvs — | Val Hal| Hal LOF a | — a K-H Gab 
Hupmobile U | Ste — | Mot-M_ Ele | Cha Wil | Ster Cas | VS — | vat Val Hal| Hal LOF|— | — — | K-H Gab 
Hupmobile H | Ste — | Mot-M_ Ele | Cha Wil | Ster Cas | VS — | Val Hal| Hal LOF|— | — — | K-H Gab 
Hupmobile C_ — | Ste — | Mot-M_ Ele Cha Wil | Ster —|vs — | Val Hal| Hal LOF|— | — — | K-H Gab 
La Salle V-8 | AC Jag | AC DR | AC DR | AC Cas | Tern” Tern | Duc Hal | Hal Sec|— | Eat Eat | K-H Lov 
Lincoln | NE Thom | K-S Her | Cha Ex | Mot-M Cas | Cuno Yes | ° Hal | Own Trij— | Bif Bif | Own Hou 
Marmon 70 | Ste No| Mot-M DR | Cha Nat | Mot-M No | No No | Val Cor | Cor Opt |No , Gen Gen | Da 
i | y Lov 
Marmon 88 | NE Ster | Mot-M = Cha Ex | Mot-M Cas | Yes Yes | Val Cor|Cor Dup|No | Gen Gen | Day Gab 
Marmon 16 | ac Jag | Mot-M Cha Ex | Mot-M Cas | Yes Yes | Ditz Hal | Hal Dup!| No :Gen Gen | Day Gab 
Nash Nine 60 | Ste — | K-S fie AC USL | K-S — | Tern —|* = | Opt | — Bad Bad |iMotoW Lov 
Nash Nine 70 | Ste — | K-S Her | AC USL | K-S Vs —i* s) oF Ont = 7 Bad Bad \*Motow Lov 
Nash Nine 80 | Ste — | K-S Her | AC 7 | K-S —|vVvs —|* 1 oF Opt |— | Eat Eat |}MotoWw Lov 
Nash Nine 90 | Ste _ Bor g|K-S Blos | AC Ex | K-S Cas | VS —j|* 7] ss Opt |— | Eat Eat |}MotoW Lov 
Oakland V-8 |AC —{|AC BS | AC DR | — — | Tern Ternj| Duc Gui | Gui — — |Own Own | MotoW Lov 
Oldsmobile [AC —]| AC DR | AC Wil | AC — | Tern —|Duc Gui |— —-iI- I— —| Motow Lov 
Packard sen | NE Jag | K-S — | AC Pre | Mot-M Cas | Yes Yes | Own Hal | Yes LOF | No | Cen Cen | MotoW Lov 
Packard 902 NE Jag | K-S — | AC Pre | Mot-M Cas | Yes Yes | Own Hal | Yes LOF | No | Cen Cen | MotoW Lov 
Packard 903 | NE Jag | K-S — |AC Pre | Mot-M Cas | Yes Yes | Own Hal | Yes LOF | No | Cen Cen | MotoW Lov 
oe 904 __ | NE Jag | K-S _=—j|AC Pre | Mot-M Cas | Yes Yes | Own Hal | Yes LOF | No | Cen Cen | MotoW Lov 
Peerless Stand. 8| AC__— | Mot-M BS | Cha Wil | Mot-M Cas | — “No | Val Gor | Cor Du ~ Gat 
} . p|No | Cen Cen | Day Gab 
Peerless Mast. 8 {| AC Ster | Mot-M BS | Cha Wil | Mot-M Cas | — No Val Cor | Cor Dup: — | Eat Eat Day Gab 
Peerless Cust. 8 | AC Ster | Mot-M_ BS | Cha Wil | Mot-M Cas | GR No | Val Cor| Cor Dup!— | Eat Eat | Day Gab 
Pierce-Ar'w 41-2-3, NE Wal | ** Her | Cha wil | ** _NE | VS VS |Mim —|Gui LOF|— | Eat Eat | Budd Lov 
a | NE — | Yes Sha | AC Wil | — —|— — | Duc Cor | Cor —|— |Gen Gen|i Lov 
ee COU LU BS | AC DR|— | —!Tern Tern| Due Gui|Gui —|— _: Own Own | K-H Lov 
Reo Royale 8-35 | Ste Elgin | K-S DR | Cha Wil | AC. Yes | Yes No | 7 Gui | Gui 7 | No | CG CG | Motow Lov 
Reo Royale 8-31 | Ste No/| K-S DR | Cha Wil | AC Yes | Yes No | ft Gui | Gui — No ; CG CG | Motow Lov 
Reo 8-21 NE No|K-S DR | Cha Wil | K-S No | No No | — *|* No|No |CG CG|-— Lov 
Reo 6-21 NE No|K-S DR | Cha Wil | K-S No | No No | — °|* No|No |CG CGj| — Lov 
oe 625-825 | Ste —|K-S DR | Cha Wil | AC Yes | Yes No | ¢ —|Gui  +t|No |CG  CG| Motow_ Lov 
Studebaker Six | Ste No |K-S Yale | Cha Wil | Ste —|No No|* inc]. Ste K-E 
er Si |Ind —|No |Ste  Ste| K- Lov 
Studebak’r Dict. 8; Ste No | K-S Yale | Cha Wil | Ste No | — No | * Ind| Gui — No | Ste Ste | K- ) Lev 
Sted. Com. 8-70 | Ste No|K-S Her | Cha Wil | Ste —-|— No | * Gui | Gui t+ | No | Ste Ste | K-H Lov 
a 8-80 | Ste NH/|K-S Her | Cha Wil | Ste Cas | * No | * Gui | Gui t| No | Ste Ste | K-H Hou 
oa. Pres. 8-90 | Ste NH(|K-S Her | Cha Wil | Ste Cas | * No|*  Gui|Gui +|No |Ste Ste|K-H Hou 
| Stutz LA | Ste Wal | Mot-M DRj{|Cha Pre | Mot-M Cas|No Lin) Val Buck Buck | Moto 
: | Val Ind|— Dup|— | Buck Buck | MotoW Gab 
me oo | Ste Wal | Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin | Val Ind|— Dup|-— | Stan Stan | K-H Gab 
Sika EY 20 | Ste Wal|Mot-M Her|Cha Pre | Mot-M Cas | Lin Lin | Val Ind|— Dup|— | Stan Stan|K-H Gab 
A | Ste Wal | Mot-M Her | Cha Pre | Mot-M Cas | Lin Lin | Val Ind|Ind Dup|— , Stan Stan | K-H Gab 
fillys 97- | NE No|K-S Aut-L|Cha USL |No No|* ~ No | Own Yes | Yes Opt |Ne | * Tr Mon 
aoe 8-80 D | NE No|K-S Aut-L|Cha USL | Yes — | Yes | Own Yes | Yes Opt | No | ’ a i Mon 
i al 66 D NE No K-S Aut-L | Cha USL | Yes — | Yes No | Own Yes! Yes Opt!|No | * oon Mon 
ve ye-m. 95 | NE — |K-S_ Aut- -L | Cha USL | Yes i= — |Own Yes | Yes Opt! No | * ° | Yes Mon 
KEY TO ABBREVIATIONS She—Sheler lv ck Co.. idllwaukee, Wis. SMOKING AND VANITY SETS HEATER ; 
g. Co. GR—Grand —Kele de b d Rapids Metal- 
USED IN THIS TABLE SPARK PLUG Grand Rapida Mich at weraft Corp. oranda Rapids, Mich. + 
Beil AC—AC Spark Plug Co., Flint, Mich Lin—Linden. | *Optional. 
i aa Cha—Champion Spark Plug Co., Toledo, O. ,VS~Van Sicklen Corp., Elgin, Il. a standard equipment on Cadillae 
a ade eect Geet ae ee kes a —- | Tern—Ternstedt Mfg. Co., Detroit, Mich, | — BUMPERS 
Z . es tp emy Corp. }Cuno—Cuno Engineering Corp., Meriden. 3P—Al] Steel . 
en t Appliance Corp., Roches- ee Storage Battery Co., Philadel- : Conn. rp eriden en sier pg ay rs 
Ste—Stewart-Warner Speedometer Corp., | Nat—Nationa) Lead Battery Co., St. Paul, “V#T!ous makes. Bit—Bifles Corp., Waukegan. Ill. 
Vor tenious makes | pre Pre t-O-Lite C I diana ol I gol agent 6o-6. G. Spring ond Sumon Cees 
s akes —-Prest-O-Lite Co., Indian Ss, d. itz—Di . et - 
CLOCK Corps Niagars Falls, DUCES eae Men ae Neral Mie co, Cen—Gentral ‘Brass & Fixture Co. Spring- 


Wil—Willard Storage Batt /e- : ers. 
O. 3 attery Co., Cleve MIM—Pittsburgh Plate Glass Co. Eat—Eaton Axle and Spring Co., Cleve- 
*Various makes—Exide, Willard, Delco- ae aeeees Varnish Co., Newark, N. J land, O 
y Rin—Rinched Mason Co. 'Gen—Generaj Spring and Bumper, Detroit. 


Remy and USL. 
**Both 


AC—AC Spark Plug Co.. 
K-S—King Seeley Corp., 


Exide and Delco-Remy used. 


HEAT INDICATOR 
Flint, 
Ann Arbor, 


Mich. 
Mich. 


Val—Valentin 


|*Various lacq 


| *Using both Ditzler and Pratt & 


Mot-M—Moto Meter Gauge and Equipment 


Corp., Long Island City, 
Crosse, 


| ae 
Wis. 


and La 


Ste—Stewart-Warner Speedometer Corp 


Ster—Sterling Clock Co., 


La Salle, Ill. 


Crosse, Wis US—U, S. Gauge Co., New York city. 
**Pierce-Arrow uses both U. S. and King “*Using both U. S and AC. 

Seeley. 7 

woe) LOCK CIGAR LIGHTER 

: *Cigar lighters in many case ti ! 

Aut-L—Electric Auto-Lit ‘i 1 SFO operons 
BS—Briggs-Stratton an? Gp. Telete. equipment, and are not standard on all 
Blos—Blossom, Delco-Remy Corp., Ander- models; the names of lighters shown in- 


dicate the makes supplied to various car 


e & Co., 
uers used. 


New York city. 


STOP AND PARKING LIGHTS 


Cor—Corcoran Lamp Co 
Gui—Guide Lamp Corp., Anderson, Ind. 


Hal—C. M. Hall Lamp Co., 
Lamp Corp., 


Ind—Indiana 
Ind. 


Detroit, 


Lambert. 


Stan—Standard Steel Spring Corp. 
Ste—Stewart-Warner Speedometer Corp 
Wol—Wolverine Bumper & Spec. Co. 


';Extra equipment. 


Mich. 
Connersville, 


JB—The Jno. W. Brown Lamp Mfg. Co., 


Columbus, 


O. 


*Using both Hal) or Guide 
**Using both Corcoran and Brown. 


SAFETY GLASS 
product of Genera! Motors. 


, Tri—Triplex Safety Glass Co. 
La —Libbey- 


Sec—Security, 


Dup—Duplate 


Owens-Ford. 


Corp. 


| Indestructo—Indestructos Glass Corp. 
Opt—Optional. 


son, Ind. makers. 
Mie—ihehen Specialty Co., Holmesburg, Cas—Casco Products Corp., Bridgeport, 
, Conn. 
DR—Delco-Remy Corp., Anderson, Ind. NE—North East Appliance C - 
Her—Hershey Mfg. Co., Chicago. -_. EF, " ao. Tee 


»**Using both LOF and Indestructo. 


' 
1 


*Optional. 
WIRE WHEELS 

Bime!—Bime! Spoke and Auto Wheel Co., 

Portland, Ind. 
Budd—Budd Whee! Co., Detroit 
MotoW—Motor Wheel Corp., Lansing, Mich. 
Day—Dayton Wire Wheel Co., Dayton, O, 
K-H—Kelsey-Hayes, Detroit, Mich, 
¢Using both Kelsey-Hayes and Motor Whee) 

Corp 
#Not standard equipment. 

SHOCK ABSORBERS 


Gab—The Gabriel Company, Cleveland. 
Hou—Houde Engineering Corp., Buffalo. 
=. 


'Lov—Delco Products Corp., Dayton, 
Mon—Monroe Auto Equip. Mfg. Co.. 
roe, Mich. 


oO. 
Mon- 
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“Sign Board”? “Newspaper Ads 
Build Service for Car Dealer 


CE 


By CHARLES B. BARR 
F it has to do with auto- 
mobiles, it has to do with | 
us,” is the slogan of the Bald- 
win Repair Company, Chev- | 


STALLED 


rolet and- Oakland - Pontiac | Pete or paar wip Be Jones re 
dealership of Middletown, | Se ere ets 
Conn. This concern, unlike | ‘ecm pu ade po 
most dealerships, originally | 


started business as a repair | 
garage and later added new 
and used car sales, so that its | 
understanding of the service 
situation is perhaps keener 
than that of a firm which has | 
only been brought to a real- 


11) LT Chere Ot 





ization of the importance of | ae ig xn wD wi tives of Shell Eastern Petroleum | 
a in recent years. “ Products, Inc.; E. L. Thontas of the | 

e Baldwin company entered the | \ e Department of Commerce. 
car sales field in 1920, taking the yrole O 
Middletown dealership for Dodge. Che 5.50 (ME 

BS . ve cuLARs DETROIT EMPLOXMENT 

In 1926, Oakland-Pontiac was ac- Se as PAT ELO SVE 
quired, and Chevrolet the first of | 4c 1ODAT AD os er . ee ee 
this year. The original policy of | maa To You ae oe Cee Eee 


servicing and repairing all makes | 
of cars has been adhered to, the | 
company having a virtual monopoly 
of general service business in the 
Middletown area. 

Newspaper advertising has been 
the greatest factor in the continued 
success of this concern, large space | 
being employed consistently in the | 
Middletown daily. One form of ad- | 
vertisement which has proved par- | 
ticularly effective is the “reading | 
notice,” a two or three line item | 
tucked in among social and per- 
sonal briefs, and briefly stressing 
one phase of the concern’s business. 

The service shop employs twenty- | 
one mechanics, 
number of cars handled in a day is 
twenty-four, according to William 
Church, service manager. Occa- 
sional specials on various makes are 


ing a session of the service crew is | 

held, with lantern-slide illustrations 

and talks by factory men. 
Returning to the Baldwin adver- 


offered, and always draw good re- 
sponse. Practically all work is on a 
Strict cash basis. Everything in 
service and repairs is handled ex- 
cept painting and trimming, which 
are done outside. 


One night each month the six | 


salesmen employed by the concern 


| 
and the St. 


tising program, it must be said that 
this concern loses no opportunity to 
keep its name and functions before 


the public. In addition to the read- 
ing notices and regular ads, the 
| company uses frequent special 


i newspaper displays and a consid- 





are gathered together for a “pep’ One series of newspaper ads which 
meeting, at which promotion plans| has proven effective is one entitled 
and new sales ideas are outlined. | « ‘The Sign Board.” These ads are 


The night following the sales meet- | laid out in the form of a double 


| One amount of direct mail. 


SAFETY GLASS" 


us 
Common Sense Prorecrion 
IN MOTORING 


Safety Glass does not mean complicated design—or 
expensive special building. Safety Glass is as easily 
installed as ordinary glass—easily obtainable—and 








a necessary, common sense protection. The pub- 
lic demand for Libbey-Owens-Ford Safety Glass is 


universal — whether for passenger cars — buses — 


taxis — airplanes—or any form of transportation. | 


LiBBEY-OWENS-ForpD GLAss COMPANY, TOLEDO, OHIO 
Manufacturers of Highest Quality Flat Drawn Window Glass, Polished Plate 
Glass and Safety Glass; also distributors of Figured and Wire Glass 
manufactured the Blue Ridge Glass Corporation of Kingsport, Tenn. 


| 





The following are users of L.O.F Safety Glass: Packard, 
Graham, Stucebaker, Franklin, Reo, Willys, Willys-Knight and 
Ford. It is also used in Dietrich and Le Baron Custom Bodies, 
Reo Speed Wagons, Paige Commercial Cars, Twin Coaches, Brili 


TRE BIGe BOARD a 


F erestelled * 


THERE 6 nothing quite se aggravating as 


The Baldwin 1 Repair C Co. 


Open Brery Dey WE 19 Midnight, Incteding Buncsy 





CRevretet — Penties — Oabland — Genera: Motors Trece 





of ad copy used by the Baldwin Repair Company of Middle- 
town, Conn. 


| 
} 
| 
| 





Trolley Buses, Cincinnati Trackless Trolley Coaches, Bender 

Bus Bodies, Hackney and Springfield School and Passenger | 

Bus Bodies, White School Buses, York Hoover School Bus 

Bodies, Stinson and Stearmann Aircraft, Gar Wood Boats 
and Matthews Cruisers. 


- 


LIBBEY: OWENS: FORD 
SAFETY GLASS 


OIL TRADES HOLD — 
ANNUAL BANQUET; | 
HEAR WEIHMAN 
| 


(Continued from Page 1) 


due in no small part to the excellent 
entertainment, which was arranged | 
by J. C. Smith, secretary, and Albert | 
Squires, the latter two of the longest 
office holders of the association, and | 
Phil Meon, treasurer. 

The reception was at 6.30 and at 
7.30 o’clock the dinner was held. The 
entertainment, which consisted of 
nine of the finest vaudeville acts 
obtainable, commenced during the 


dinner and continued until well into | 
the evening. 

Among those present were John 
Gordon, Bureau of Raw Materials; 
C. G. Campbell and C. L. Day of 
the Sinclair Refining Company; E. 
E. Overton and W. J. Filer, execu- 


fe’ 


Board of Commerce index of indus- 
trial employment on September 30 
was 51, compared with 70.4 on Sep- 
tember 15 and 50 on August 31 this 
year. On September 31, 1930, the 
index was 74.8. The index covers 
two-thirds of the industrial employ- 
ment in Detroit. It is based on the 
monthly average for years 1923-1925 
inclusive, taken as 100. 





L. J. LAFOND APPOINTED 

Springfield, Mass., Oct. 6.—Spring- 
field Cadillac, Inc., successor to 
Jerry Duryea, Inc., distributor for | 
Cadillac and LaSalle motor cars in 
this territory, announces that L. J. 
LaFond has assumed the duties of 
service manager of its organization. 





billboard, on two uprights, as shown 
in accompanying reproduction. 


MG AAAS 


Ride Appeal, an outstanding characteristic 
of many new cars today, doesn't “just 
happen.” It must be engineered into the 
car. It must be considered carefully in bring you full 
designing the chassis frame, in laying out experience in 


the springs, in proportioning the weight. The 


Delco 


DUODRAULIC 
SHOCK ABSORBERS 


location, the characteris- 
tics of the shock absorbers 
and their adjustment also 


contribute to the fine 


DELCO PRODUCTS CORPORATION, 


| 944 on used cars. 


| $59,307,247 going on new 


Sy Oy SS 
SCAN 





balance essential to a good ride. 





i 


~ |SEASONAL DROP 


IN CAR FINANCING 
LESS THAN IN 1930 


(Continued from Page 1) 


111,053 were new and 129,583 
used models. 

The dollar volume of retail financ- 
ing in August was $78,830,433, with 
$46,504,207 covering new car pur- 
chases and $30,080,485 on used cars. 
This compares to an August, 1930, 
grand total of $102,781,226, with 
$62,988,915 on new cars and $37,117,- 
The dollar yolume 
was $95,952,567, with 
cars and 


Cars 


of July, 1931, 


$34,136,194 on used cars. 

The average price per new car also 
showed a decline in August to $389 
from a July level of $405. The aver- 
age price of a new car in August, 
1930, was $416. The average price on 
used cars held their ground, with 
both July and August maintaining 
'a level of $265. This was also the 
| average price in April and May, with 


| June showing a slight advance to 
$268. 
RAYBESTOS-MANHATTAN 


EARNINGS EQUAL 1930 


New York, Oct. 6.—Early returns 
on operations of Raybestos-Man- 
hattan, Inc., during the quarter 
ended September 30 indicate that 
net profits for the period probably 
were approximately equal to the 


| showing made in the like period of 
1930 when net income totaled $126,- 


477 or 19 cents a share on the 676,- 
012 outstanding capital shares. 

Such results would bring net 
earnings for the first nine months 
to around $700,000 or about $1.05 
a share. In the first nine months 
of 1930, net profits were $951,976 or 
$1.41 a share. 


pW 
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PLAN NOW FOR RIDE APPEAL 


Here, 


Delco-Lovejoy engineers offer you valu- 


able co-operation and assistance. They 


advantage of Delco's broad 


shock absorber engineering. 


They save you needless experimenting. 


Call in a Delco engineer 
now, and plan scientifi- 
cally for ride appeal in 


your new car models. 


DAYTON, 


OHIO 











AUTOMOTIVE 





A. D. N. Production Forum 


To Suppleme 


nt Big Event . 


(Continued from Page 1) 


tion point of view. Some are re-/ 
produced here as follows: 


HYDRAULIC FEEDS 
SPEED PRODUCTION: 


By ROBERT H. AHLERS, 
Factory Manager Delco Products 
Corporation, Dayton, O. 

I believe that the greatest im- 
provement to machine tools in the 
last few years has been the appli- 
cation of hydraulic feeds to the ma- 
chine tools we are using at the 

present time. 

This has been very extensively ap- 
plied to most of our machine-tool 
equipment and has resulted in a 
considerable saving in time and ef- 
fort, making machine tools more 
adaptable to our various uses. 


NEW APPLICATION 
FOR TUNGSTEN CARBIDE: 


IN WHITE PLANT: 


By M. H. BLANK 

Production Engineer’ the 
Motor Company 

One of the interesting innovations | 


| 
White | 


recently announced is an applica- 
tion of tungsten carbide on 1% 
nickel .60 chromium front 





axle | 
steering knuckles in the White Mo- | 
tor Company. 

The inside shoulder of this part | 
contains a bearing surface (A) upon | 
which rides a felt retainer (B). 
This ring consists of a medium soft | 
felt that must fit closely to the sur- 





face upon which it revolves to pre- | 
vent grease from seeping between | 
the felt and the knuckle bearing | 

surface, 
High-speed steel, running at ordi- 
nary speeds and feeds, does not | 
FELT WASHER 





KNUCKLE 





give a satisfactory finish, inasmuch 
as the small, rough edges turned up | 
by the tool seem to pick up felt | 
fibers and pull them out. An open- 
ing between the two surfaces would 
allow the grease to work out. Where 
a grinding finish might prove satis- 
factory, it could not be applied 
profitably in this case, due to a por- 
tion of the steering knuckle (X) 
overhanging. A grinding applica- 
tion would also mean special set-up 
and wheels. 

“Carboloy” No. 77 material (Car- | 
boloy’s hardest material) has proved | 
very satisfactory, giving the nearest 
approach to a giass finish, which is 
necessary on this job. An engine 
lathe, running at 200 r. p. m., with 
.008 feed, is used for this operation. 
Floor to floor time, removing .025 in 
turning and chamfering this 3, | 
inches diameter, 34 inch long, re- 
quires 1.7 minutes, 


PLYMOUTH FINDS NEW 
USES FOR MACHINES 
THAT SPEED WORK 


By E. J. HUNT, 
Mechanic Plymouth Motor 
Corporation 
The most outstanding machine 
tools installed in this plant this 
year are the Le Blonde Lathe, 
Model 5 AC, and the Tinius Olsen 
Crankshaft Balancer, Style “S.” 
The Le Blonde lathe machines 
the crankshaft in one operation, 
namely, turning, cheeking and 
necking front end, forming and 








Mater 


this machine is not entirely new to 
the trade it has, up to now, been 
adapted for forming slides only. 

The design of our crankshaft, 
which has a front end of approxi- 
mately eight inches in length, would 
not stand a forming cut, so this 
necessitated the incorporation of a 
front turning slide which is actu- 
ated by the rear forming slide. This 
adaptation works perfectly, and, 
combined with the inherent rigidity 
of this machine tool, makes this 
set-up very satisfactory to us. 

The Tinius Olsen Crankshaft 
Balancer, Style “S,” is a great im- 
provement over the Style “H,” as it 
moves a known weight off center 
automatically to place the crank- 
shaft in balance. The distance 
moved off center represents the 
weight of metal to be removed. The 
machine also determines the angle 
at which this unbalance occurs. 

Upon removal of the metal from 
the crankshaft at the angle and to 
the amount as specified by the ma- 
chine. the crankshaft is again 
placed in the machine for re- 


| checking, first, however, the weight 


which was previously thrown off 
center being returned automatically 
to center, by means of the operator 


| touching an electrical contact but- 


ton. This enables us to have an 
operator of any type quickly and 


| accurately balance our shafts. 


GENERAL CHECK-UP 
IMPROVES STUDEBAKER 
PRODUCTION METHODS 


By C. L. BOCKUS 


Gencral Production Manager 
Studebaker Corporation 


We are in receipt of your letter 
of the 23d and in reply to same 
will state that I don’t feel that we 
have any particular outstanding in- 
novation in machinery, methods and 
material handling which we have 
adopted during the past year, but 
we have put a great deal of effort 
in improving our efficiency with 
what we have, by more careful plan- 
ning, elimination of departments 
and departmental expense, together 
with a vigorous campaign to reduce 
all expense and waste throughout 
the factory. 


THERMQ BREAK-NOT 
BATTERY TESTER 


The elements of speed, simplicity 
and accuracy in a device to test the 
specific gravity of storage battery 
acid are brought out in the new 
Thermo Break-Not, a battery tester 
that has just been announced by E. 
Edelmann & Co., Chicago. 

The new Thermo Break-Not is 
equipped with its own individual 
thermometer, which is filled with 
diamerculac, a quick-acting, non- 
fading red liquid that is always easy 
to see. 

The instrument also has its own 
direct-reading correction table, that 
instantly corrects for any change 
in the specific gravity of the battery 
acid caused by change in tempera- 
ture. 

The thermometer correctly takes 
the temperature of the battery acid. 
The correction table shows the op- 
erator, at a glance, in degrees of 
specific gravity, exactly what to add 
or to subtract from the float read- 
ing to get the true specific gravity 
of the battery acid at the tempera- 
ture at which it is being tested. 


RAMSEY CHAIN PUBLISHES 
NEW CATALOGUE AND LIST 


The Ramsey Chain Company, Al- 
bany, N. Y., has recently issued a 
new edition of its Ramsey Timing 
Chain Catalogue and Price List. 
This price list has peen so arranged 
as to make it easy to pick out any 
desired information. The heads ap- 
pear in the following order: Name, 
Model and Make of Car, Engine, 
Chain Specifications, Ramsey Num- 
|ber, Price. I> the back of the book 
‘is the numezv.cal or interchangeable 


the 








cheeking center bearing, forming 
and cheeking rear bearing and 
flange ready for grinding, While 


list, showing the chain numbers and 
the cars on which they are used. 


PRODUCTO-MATIC 
HEAD FOR MILLING 


UNIVERSAL JOINTS 


The Producto Machine Company | 





of Bridgeport, Conn., has just put 
out a specially designed head for 
milling spring grooves in universal 
joints. The head is designed for 
application to the company’s Pro- 
ducto-Matic. The universal joints 
to be milled are made in two lengths 
and the head is designed so that two 
grooves in each of the four pieces, 
two long and two short joints, are 
milled at the same time. The op- 
eration is carried out by the use of 
three cutter heads, two of which 
have two spindles each and the 
other two four spindles. The cut- 
ting is done on a four station index 
table, each station having two fix- 
tures, each with two parts, a long 
and a short joint. . 

The joints to be milled are put in 
place by the man at the machine 
and are located by their splizes, 
after which they are clamped to the 
machine. When they are milled 
they are released by means of a 
hand-lever. 

The cutter heads are mounted on 
a vertical slide, the cutters being 
fed downward. An individual motor 
drives the cutter head to the left 
through a silent chain. The right 
and center heads are driven by one 
motor by silent chains. Indexing 
and feeding are accomplished by an- 
other motor of three horsepower, 
which is mounted on the base of the 
machine. 
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This latter motor powers hour. 











Gaserver Portable Service 
Station for Chevrolet 


And Ford Chassis 





A i 
APT | 4 
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The Gaserver Corporation, Chi-!are pumps for serving the fuel and 


oil. The body is painted red and, . 
it is stated, can be mounted on the 
chassis in three hours’ time. 


cago, is offering its new Gaserver 
unit, designed to fit Ford or 
Chevrolet 131-inch wheelbase chas- 
sis. The unit is a body built to 
serve gasoline, oil and water to the 
motorist on the highways. The 
gasoline tanks are two in number, 
each holding 250 gallons. The oil | 
tanks hold sixteen gallons and there 
is a fifty-gallon water tank. There 


BOSTON 


FOR modern travelers 
by air, rail or highway, 
here’s a cordial wel- 


come and complete 
hotelservice. Wide va- 
riety of restaurants. 
Room with bath—single 
$3-$5. Double $4.49. 





a pump that gives ten gallons of 
cutting compound a minute to the 
cutters. A one-shot lubrication sys- 
tem supplies lubricant to spindles 
and spindle drives. The transmis- 
sion has a force-feed lubrication of 
its own. The cutters used on this 
machine are 1% inches in diameter, 
making 500 r. p. m. Total produc- 
tion of the machine is 800 pieces per 


Garage service. 


HOTEL LENOX 
HOTEL BRUNSWICK 


Boylston St. on either side of Copley Sa. 


HOTEL BRADFORD 


Tremont St. near Boston Common 


L. C. PRIOR MANAGEMENT 











otasimgle saleon 


monthly payments! 


PIERCE- 


AMERICA’S FINEST 


Wat one dealer does when he 
takes on Pierce-Arrow with his lower- 
priced line, another can do, 


First, is the faith to take on ~Pierce- 
Arrow; then to go sincerely and enthusi- 
astically to work with the Pierce-Arrow 
sales system that actually does sell cars. 


This dealer's experience is illuminating. 
He says: 

“I have not handled a single Pierce-Arrow 
contract on a monthly payment plan. All 
have been paid in cash or within 30 to 60 
days. At the present time, my contingent 
liability on Pierce-Arrow notes is less than 


$5,000.” [This on a Pierce-Arrow sales 
volume close to $50,000. ] 


Before we urge every dealer to take the 
Pierce-Arrow way of putting profit, or 
greater profit, into his business, we have 
another quotation:—“It is a- wonderful 
product, an excellent firm to do business 
with, and merchandise we take a great 
deal of pride in representing.” 


You can quickly get all details on 
Pierce-Arrow and its selling sys- 
tem by writing to Pierce-Arrow 


Motor Car Co., Buffalo, N. ¥. 


- 


ARROW 


MOTOR CAR 








